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OVERVIEW

• In 2018, an estimated 1,735,350 will be 
diagnosed with cancer in the U.S.

• Emergence of advanced screening technology 
has led to the increase in incidence rates for 
cancer. While 25% of Americans will be 
diagnosed with cancer, the survival rate 
continues to improve. 

• The global cancer diagnostics market is 
expected to grow at a compounded annual 
growth rate (CAGR) of more than 7.5% from 
2015 to 2022 when it is expected to be worth 
$168 billion. 

• Imaging is the largest segment within the 
cancer diagnostics market. Advanced imaging 
tests are quick, non-invasive, and immediately 
available for review. Tumor metrics 
(measurements) on CT and MRI images are 
used to evaluate tumor response and drive 
decision making in cancer therapy.

The Cancer Diagnostics Market
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• Over 50% of CT scans of the chest and 
abdomen/pelvis are for cancer-related 
indications. High prevalence of cancer has 
increased the number of diagnostic imaging 
procedures — leading to radiologist burnout 
and turnover. Therefore, there is a market for 
advanced tumor image processing and 
analysis software that improves accuracy and 
efficiency

• Currently, tumor imaging processing and 
analysis by a radiologist or the standard-of-
care in a clinical practice has high variability, 
non-standard formatting, and is often difficult to 
interpret by oncologists and patients. 

• In a clinical trial that compared the 
effectiveness of tumor response assessment 
methods: standard-of-care versus computer-
assisted response evaluation, the standard-of-
care approach had an error rate of 30%.

Key Limitations of Diagnostic Workflow
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• Dr. Andrew Smith has developed, validated, 
and patented advanced imaging software 
called eMASS. It is designed to improve tumor 
response evaluation.

• The software is vendor neutral and relevant to 
all metastatic tumors, all cancer therapies, and 
available for CT / MRI imaging technologies. 
Additionally, Dr. Smith is in the process of 
advancing it for positron emission tomography 
(PET) scans. 

• In the same clinical trial, eMASS was twice as 
fast as the standard of care and had an error 
rate of 0%.

• The Company is seeking a Series A round of 
$2 million for the improvement and further 
validation of the technology.

Investment Opportunity



LIMITATIONS OF

TREATMENT

As the standard-of-care, radiologists review CT and MRI images 

from cancer patients and dictate a report based on their analysis. 
Their workflow for reviewing historical scans is limited as they 

can only compare the current scan to the immediate prior image. 

CT Chest Report 

by Dr. Burn

CT Abdomen / Pelvis Report

by Dr. Zinger

These ‘free-text’ reports are 

inconsistent from one another 
and are prone to errors, most 

commonly from data transfer or 

omissions. 

Additionally, there are often 

multiple dictated reports by 
different radiologists, and there 

is no patient-level data 

evaluating longitudinal changes 
in tumor metrics over multiple 

time points.



OUR

APPROACH

Next Generation Tumor Reporting — eMASS:

• Organizes the tumor response workflow, allowing radiologists to easily review all prior scans from baseline to the immediate prior images.

• Prevents errors in target lesion selection, measurements, data transfer, calculations, and other analytical criteria. 

• Utilizes artificial intelligence to precisely measure tumors and reduce variability between reports.
• Improves efficiency and adds value through display of longitudinal patient-level reports.

• Vendor neutral and relevant to all metastatic tumors, all cancer therapies, and CT/MRI imaging technologies.

• Automated data capture and analysis results in zero errors and is twice as fast as dictated reports*.
• Graphs and tables can be translated into any language, and a simplified report is available for patients.

* JCO Clinical Cancer Informatics — An American Society of Clinical Oncology Journal 

+ +

eMASS Workflow eMASS Report Selection Patient-Level Report



INVESTMENT

OPPORTUNITY

eTumorMetrics is raising a Series A of $2 million to expedite and complete the following:

1. Obtain investor funding to build sales and marketing team
2. Launch marketing at Radiological Society of North America (RSNA) 2019
3. Complete fully commercialized versions of eMASS and ePET in 2019
4. Validate in UAB Tumor Metrics Lab
5. Submit FDA 510(k) approval documents for eMASS in April 2019, ePET in late 2019.

Potential Non-Dilutive Funding Options to Leverage Series A Capital Include:

1. UAB General Endowment Fund ($190K) for improvement of eMASS application — Approved 
2. UAB General Endowment Fund ($200K) for ePET development — Approved
3. NIH New Investigator Innovation Grant ($2.2M) — Submitted 09/2018
4. DoD Technology / Therapeutic Development Award ($450K) — Submitted 10/2018
5. NIH R01 Academic / Industrial Partnership ($3.7M) — Submission planned for early 2019



SUMMARY✓ Over 50% of CT scans of the chest and abdomen/pelvis and the great majority of PET scans are for cancer-related

indications. Cancer imaging is therefore the dominant indication for all advanced imaging in Radiology.

The current standard of care for interpreting tumor response on CT, MRI and PET images is for one or more radiologists to

dictate freeform text reports. Generating these reports is inefficient, and the reports are prone to errors, highly variable,

inconsistent, do not provide longitudinal data, and are difficult to interpret by the oncologic provider and patients.

Dr. Smith has developed, patented, and validated advanced imaging processing software called eMASS, and efforts to develop

ePET are underway. eMASS and ePET are applicable to all metastatic tumors and lymphoma and all cancer therapies and add

value to cancer image interpretation by eliminating errors, reducing variability and improving efficiency with assistance by artificial

intelligence, and generating longitudinal graphical reports and key images for patients and oncologic providers (in any language).

eTumorMetrics is seeking a Series A round of $2M to further improve / validate the technology and build a sales/marketing team.
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